Suggested Outline     
Agricultural Sales and Marketing
Grade Level:  11 & 12  

Length of Course:  Year
                     
Credit: 1 Unit

Course Description (ISBE ID:18202A001): This course is designed to develop student knowledge and skills in Agricultural Sales, Agribusiness Marketing, and Commodity Marketing.  Instructional units include:  agricultural economic principles, marketing and advertising, product development, sales techniques and strategies, communicating with employees and customers, managing risk, international agribusiness, and studying various agricultural companies and career opportunities.  Computer software applications and the Internet will be integrated through data management, inventories, and accounting.  Student skills will be enhanced in math, reading comprehension, communications, and writing through agribusiness applications.   Improving computer and workplace skills will be a focus.  Participation in FFA student organization activities and Supervised Agricultural Experience (SAE) projects is an integral course component for leadership development, career exploration and reinforcement of academic concepts.
The following lessons can be found at: www.mycaert.com. Please contact your local FCAE Program Advisor for login information. 

	AFNR – Agriculture, Food and Natural Resources (FFA/SAE/Leadership)

	UNIT B. FFA

	Problem Area 2: Student, Chapter, and Community Development Through FFA

(Should be taught at appropriate times throughout the year.)

	Lesson Number
	Lesson Title
	Hours of Instruction

	B2-2
	Opportunities in FFA
	3 hours

	B2-4
	FFA Chapter Leadership
	

	B2-5
	Community Development Through FFA
	

	
	
	

	

UNIT C. Supervised Agricultural Experiences

	Problem Area 1: Supervised Agricultural Experiences

(Should be taught at appropriate times throughout the year.)

	Lesson Number
	Lesson Title
	Hours of Instruction

	 C1-1
	Understanding Benefits of an SAE Program
	5 hours

	C1-4
	Maintaining Your SAE Program
	

	C1-5
	Year-End Closing of SAE Records
	

	
	
	

	UNIT D. Communication Skills

	Problem Area 1: Introduction to Communications

	Lesson Number
	Lesson Title
	Hours of Instruction

	D1-1
	Introduction to Communication
	5 hours

	D1-2
	Effective Communication Techniques
	

	Problem Area 2: Written Communication

	Lesson Number
	Lesson Title
	Hours of Instruction

	D2-1
	Written Communication 
	5 hours

	D2-2 
	Print-Media News Releases and Advertisements
	

	

	Problem Area 3:

	Lesson Number
	Lesson Title
	Hours of Instruction

	D3-1
	Effective Listening Techniques
	15 hours

	D3-2
	Oral Communication
	

	D3-3
	Public Speaking
	

	D3-4 
	Preparing a Speech
	

	D3-5
	Effective Prepared Speaking Techniques
	

	D3-6
	Debating Current Ag Issues
	

	
	
	

	ABR - Agribusiness

	UNIT A. Introduction to Agribusiness

	Problem Area 1: Understanding the Scope of Agribusiness

	Lesson Number
	Lesson Title
	Hours of Instruction

	A1-1
	The Scope and Importance of AgriBusiness
	2 hours


	A1-2
	AgriBusiness Career Opportunities
	

	

	UNIT B. Starting and Operating an AgriBusiness

	Problem Area 2: Starting an AgriBusiness

	Lesson Number
	Lesson Title
	Hours of Instruction

	B2-1
	Entrepreneurship
	15 hours

	B2-2
	Determining the Types of AgriBusinesses
	

	B2-3
	Establishing an Agribusiness  
	

	B2-4
	Successfully Starting an AgriBusiness
	

	B2-5
	Preparing a Business Plan
	

	Problem Area 6: Record Keeping and Financial Management of an Agribusiness

	Lesson Number
	Lesson Title
	Hours of Instruction

	B6-1
	Record Keeping
	10 hours


	B6-2
	Assets and Liabilities
	

	B6-3
	Calculating Net Worth
	

	B6-4
	Developing an Income Statement
	

	B6-5
	Developing a Statement of Cash Flows
	

	B6-6
	Developing and Analyzing Budgets
	

	B6-7
	Managing Financial Risk
	

	B6-8
	Maintaining an Inventory of Assets
	

	B6-9
	Maintaining Inventory Records
	

	B6-10
	Calculating Depreciation
	

	Problem Area 8: Agricultural Sales and Marketing

	Lesson Number
	Lesson Title
	Hours of Instruction

	B8-1
	Types of Markets
	45 hours


	B8-2
	Marketing Agricultural Products and Services
	

	B8-3
	Developing a Marketing Plan
	

	B8-4
	Pricing Agricultural Products and Services
	

	B8-5
	Advertising and Promoting Products and Services
	

	B8-6
	Packing and Labeling Products
	

	B8-7
	Displaying Products
	

	B8-8
	The Consumer and Analyzing Buying Trends
	

	B8-9
	Relating and Dealing with Customers
	

	B8-10
	Selling Agricultural Products and Services
	

	B8-11
	Using the Six-Step Selling Process
	

	B8-12
	Apply E-Commerce in the Agribusiness
	

	Problem Area 9: Commodity Trading in the Agricultural Industry

	Lesson Number
	Lesson Title
	Hours of Instruction

	B9-1
	Introduction to Commodity Marketing
	30 hours


	B9-2
	Commodity Exchange and Trade Centers
	

	B9-3
	The Futures Market
	

	B9-4
	Hedging
	

	B9-5
	Options
	

	B9-6
	Applying Trading Techniques
	

	B9-7
	Fundamentals and Technical Analysis
	

	
	
	

	UNIT C. Agricultural Economics

	Problem Area 1: Basic Economic Principles in AgriBusiness

	Lesson Number
	Lesson Title
	Hours of Instruction

	C1-1
	Agribusiness in a Free Enterprise System
	25 hours


	C1-2
	The Basics of Economics
	

	C1-3
	Macroeconomics
	

	C1-4
	Choice
	

	C1-5
	Supply and Demand
	

	C1-6
	Elasticity
	

	C1-7
	Law of Diminishing Returns
	

	C1-8
	Property Value and Appraisal
	

	
	
	

	UNIT D. International Agriculture

	Problem Area 1: Understanding International Agriculture

	Lesson Number
	Lesson Title
	Hours of Instruction

	D1-1
	The International Economy
	20 hours



	D1-2
	Exporting and Importing Agricultural Products
	

	D1-3
	Trade Agreements and Barriers
	

	
	
	

	Total Hours
	180


  * This is a suggested outline of instruction.  Teachers should use it as a guide in developing a course outline for their local situation.  It is advised that a minimum of 60-70% of the lessons found in this outline appear in the outline developed for the local situation.
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